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Presentation

Toyoda: Thank you everybody for participating in Neural Group Inc.’s financial results briefing for Q2 of the
fiscal year ending December 2023. My name is Toyoda, and | will be the moderator today. | appreciate your
attention.

Today, we will hold a presentation using the financial results presentation materials disclosed on our IR
website on August 10. We will be sharing screens via Zoom. But if you are participating by phone, please visit
our IR website to view the documents. Also, taking photos, filming, or taking audio recordings of this
presentation is prohibited.

Now, | will explain today’s flow. First, our Chief Executive Officer Shigematsu will provide a 30-minute
presentation on the business overview and performance. After that, we will have a question-and-answer
session until 17:00 at the latest. Both Chief Executive Officer Shigematsu and Director and Chief Financial
Officer Tane will answer your questions.

Now let us get started. Chief Executive Officer Shigematsu will provide a business overview and performance.
President Shigematsu, please go ahead.

Shigematsu: Thank you for participating in our financial results presentation. | would like to provide an
overview of the Q2 financial results. Since the project is progressing smoothly, | will provide a mid-term report
and describe the details by focusing on the main points.
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P NEURNL
Highlights from FY2023 Q2 ended Jun.

’,.A.\

Sales Force

Profitability

Maintaining high GP margins
aking progress towards profitabili

Continuous growth with Al and
CQOH signage market tailwinds

Al startup with
large 150+ sales team

Revenue growth

+19%

FY2023 Q1-Q2 over
FY2022 Q1-Q2

Gross profit margin
66%

FY2023 Q1-Q2
cumulative

Group employees

257 (+89.N)

() versus Q2 last year

Business Expansion Technology

Active investment in new tech.
along with actual sales generation

Dev. of NEURAL LLM
language model

Expanding OCH advertising
launching new biz model

Launching Ad
management biz

Advertising operation service
atlarge LED screen at
Sendai Station

Multimodal services such as
Janguage/ image generation,
apparel dress-up

As for the H1 performance, although business growth was not as strong as we had expected, it was
approximately a 20% growth.

On the other hand, as you can see on the far right, one of the main themes of this year was to strengthen our
group’s employees and sales structure, and | feel that we have made much progress in this area. It was
common for Al businesses to receive large-scale project orders from large companies in the past. Our current
short-term strategy involves actively selling proprietary Al services, not large-scale projects, and we managed
to strengthen our sales structure significantly this year. We would have liked to achieve a little more business
growth and although it took some time to educate our salespeople, their sales abilities are currently stronger
than we had imagined and they are doing well.

Regarding profitability, the gross profit margin is 66% and it has not changed much over the past several years.
Our strategy for business growth is to maintain high profitability and the ability to earn profits by maintaining
such gross profit margins while growing our topline. And this has been proceeding as planned.

Our business development, in addition to advertising in apartments for our advertising business, mainly
through the Focus Channel, we are also targeting outdoor advertising operations in the city. This time, we
have announced an advertisement operation of a large LED display in front of Sendai Station. This is the first
of a series of outdoor advertising media that we have launched, and | believe that this is the start of a
nationwide network of outdoor advertising media that we will continue to create over the next several years.

On the other hand, NEURAL.LLM, which we recently announced, is a new technology for generative Al. We
will be generating language, video, images, animation, and the likes with such technology. Of course, it is
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important to simply play and experiment with generative Al technology. We have been creating images using
such generative Al technology for visual images, such as in the area of community development and
advertising operations. We have been commercializing the creation of advertising content and internet web
services using such automatic language generation, and we believe that we have achieved results in this area

in Q2.

P NEURANL

Business progressing toward full-year sales of 4.0 billion yen where sales
are weighted toward the second half of the year

| Net sales trajectory |

Actual Actual Actual Actual Forecast

Annual netsales m m @ 2,878 4,000

(Yo growth)  (+417.3%) (+144.8%) (+32.4%) (+184.9%) (+38.9%)

(YoY growth)
991
(million JPY)
734 e
640 603
513
288 294
251 226
106 163 164 184 202
91

33 62

Q1 Q2 Q3 Q4 Q1 Q2 Q3 @4 (Q1 Q2 Q3 Q4 |Q1 Q2 Q3 Q4 |Q1 Q2
FY2019 FY2020 FY2021 FY2022 FY2023

(2™ term) (3 term) (4t term) (&t term) (Bt term)

| mentioned that net sales increased by 19% in H1. But on a Q2 basis, it was a 21% increase QoQ.
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P NEURNL

Trajectory of full-time employees ': Rapidly expanded headcount for sales
staff within Neural Marketing Inc. through H1 achieving hiring plans

Headcountincrease breakdown
+ Neural Marketing Inc.  +68

+ Neural Group Inc. +4

+ Neural Group Thailand +3

257
(# of staff) = Aggressive investment in sales staff inthe H1
leading to cost increase, # of staff expected fo
remain flat in H2 since achieving original hiring plan.
182
168
52
34 38 42
== 0 H B

19/6 1912 | ‘20/6 ‘2012 | ‘21/6 ‘2112 | ‘22/6 22112 | "23/6
FY2019 FY2020 FY2021 FY2022 FY2023

(2 term) (3 term) (4t term) (&t term) (6t term)

For the Group’s employees, Neural Marketing Inc.’s division sells advertising and outdoor LED Al displays and
has increased the number of employees to meet its budget. As the job-to-applicant ratio was over 10 times,
we conducted extremely rigorous recruitment interviews and carefully selected members with sales
experience in a variety of fields. After a month since joining each of them is performing independently and
manages to conduct sales activities on their own.
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FY2023 Q2 ended Jun. consolidated Statement of Income

Op

(million JPY)

Net sales

Gross profit

% of net sales

EBITDA

% of net sales

Net income

P NEURNL

erating profit

-906°

e

FY2022 FY2023
Q1-Q2 Q1-Q2 Increase Increase
ended Jun.” ended Jun. vaue Percentage
1,153 1,375 +221 +19.2%
770 907 +136 +17.7%
66.8% 66.0%
-87 -351 -264 -
-7.6% -25.6%
282 -436 153 :
+542 -

The full-year performance was JPY1.375 billion.

Sales are skewed toward the second half of the fiscal year similarly to last year
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FY2023 ending Dec.

{million JPY)

Net sales

Gross profit

% of net sales

EBITDA

% of net sales

Operating profit

Ordinary profit

Net income

consolidated forecast

P NEURNL

FY2022 FY2023
ended Dec. ending Dec. Growth Growth
results forecast Value Percentage
2,878 4,000 1,121 +38.9%
1,849 2,650 800 +43.3%
64.3% 66.2%
-22 196 218 -
-0.6% 4.9%
311 10 321 :
307 2 309 -
809 -

909

-l

R 10
There is no change in the full-year forecast.
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P NEURNL
Aug. 10" announcement of inventory errors

Neural Marketing Inc. a subsidiary of the Company (made a subsidiary through M&A on February 21, 2022; company name
at the time: Netten Corp.). has discovered an inventory errorin its FY2022 Q4 and FY2023 Q1 financial statements and a
corresponding error in its cost of sales, and therefore, the Company is making retroactive adjustments.

When Neural Marketing introduced a new inventory management system and workflow on December 1, 2022, as part of its
post-subsidiary PMI to strengthen internal controls, inventories were not accurately accounted mainly for new large-scale
projects, resulting in understatement or overstatement of the cost of sales.

For FY2022 Q4, a partial overstatement of inventories and the resulting understatement of cost of sales (impact of 60 million
yen), and for FY2023 Q1, a partial understatement of inventories and the resulting overstatement of cost of sales (impact of
12 million yen) has been retroactively adjusted™

There is no change to the forecast for the current fiscal year

Before
(million JPY) revision | revision revision | revision
Net sales 2,878 2,878 - 603 603 -
CcoGs 968 1,029 +60 215 203 -12
Operating profit -251 -311 -60 -227 -215 +12
Ordinary profit -247 -307 -60 -233 -221 +12
Net income -879 -909 -29 -189 -192 -2

As we have disclosed information relating to the PMI of inventory assets today, we have been conducting
accounting PMI for the former Netten, which is the current Neural Marketing Inc., for about one year since
the acquisition. We have conducted almost all of the PMI and we have completed all of it.

There was one correction related to system integration of the inventory recognition at the time of account
settlements at the end of last year, and an accounting error occurred relating to the migration, resulting in
an undervaluation of costs for last year, and an overvaluation for Q1 this year. As a result, we have made
adjustments by lowering profits for last year while raising profits for this year.

We apologize for the mistakes that occurred regarding the PMI upon the acquiring of a company larger than
our original stand-alone business. However, we are confident that we have completely corrected them and
such corrections will not have any long-term effect on future business growth.
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P NEURNL
Business growth themes for FY2023

@ Neural Pocket Group @ Al Digi-Solution

+ Management theme for FY2023 is “Scale and + Horizontal expansion across bath the public and
profitability” private sectors and install a total of 400
cumulative units by the end of FY2023 (278

— Scale unit-based revenue while maintaining units installed as of the end of Q2)

high gross profit margins

+ Participate in large-scale urban/ smart city
development in Thailand and Southeast Asia
out of our Thailand office (Progress towards

+ Continue to actively pursue capital or business introducing multiple solutions by the end of this
alliances with global co. in Japan and abroad year)

— Achieve OP profits for the year whilst
making investments for future growth

V;ﬁ Neural Marketing Lifestyle/ Innovation

+ Further bolster sales team by hiring over 70 + Stable continuation of ongoing apparel business
sales personnel against a backdrop of over
10% ' market growth (68 hires as of end of Q2)

+ Establish 6 new locations: Ckinawa, Minami-
Kyushu, Shikoku, Hokuriku, Morth Kanto, and

Hokkaido (As of Q2 end, new locations opened
in Sapporo and Takamatsu.) — Logistics container loading optimization and

satellite image analysis

+ Proactive in-house development of new areas
that could become future pillars of our business

— Demand forecast Al, dress-up Al (Announced
development of original LLM in Q2)

+ Target to install signages, or LED ad vision’s in _ _
50 new locations (Initiated installations in Q2) — Gaming using Al technology, etc

| will explain the progress status for each business. For Neural Group Inc. (consolidated group), this year’s
theme is scale and profitability. Scale refers to expanding the size of the business, whereas profitability refers
to maintaining the gross profit margin whilst growing topline to realize an operating surplus.

We believe that we are currently very close to the break-even point for sales. Although we posted a loss in
Q2, | believe that the Company will reach the break-even point in Q3 or Q4.

The break-even point does not mean a short-term profitability in a single quarter due to a shift in the timing
of acceptance inspection (concentrated at the end of the fiscal year), but rather, profitability across all
quarters, even taking into account the shift in the timing of sales acceptance inspection. Our goal is to achieve
profitability through all quarters, and we feel that we are very close to that break-even point.

When we reach the break-even point regarding this matter, as we have experienced a deficit in our financial
results for last year and the year before, | believe we are close to achieving a surplus in our financial results.

The DigiSolutions installation performance, shown at the top-right, we are aiming for a cumulative total of
400 units.

Neural Marketing is therefore expanding its sales structure and establishing new offices. As of Q2, we have
established new bases in Sapporo and Takamatsu and are implementing expansion throughout the country.

Focus Channel is also aiming for a total of 50 new units installations, while COVID-19 has ended and the flow
of people has increased, with the submission of outdoor advertisements increasing. We believe that this is
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also a strong business development when considering the next fiscal year. We would like to place a strong
emphasis on this area as our core business for the next year and beyond.

P NEURNL
Digi-Solutions unit installation trend (cumulative)

[ﬁ?’ Continued unit base growth. Installation of advertising signage (Focus Channel) in condominiums resumed
in Q2 and planning for gradual installation base growth.

1 ,988 units

1,738

1,931

1,265 1,254 DigiLook "

P 1,024
950 547

317
644
485 526 496 454 “15:1 SignDigi

185 byl -
103.. 121 . 260 278 DigiPark/
g d B B A ES DigiFlowetc.

Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2

FY2021 FY2022 FY2023

ended Dec. ended Dec. ended Dec.

Right after we went public, we have been selling Al edge services on a unit basis by switching from a fee-based
contract business, and we are now approaching the 2,000-unit sales mark.

Although we are achieving steady growth for this, we worked hard on our sales activities to sell our products
in the past. We have hired sales personnel this time, and in addition to active sales activities through our sales
staff, we have also seen an increase in sales activities from third parties through our agents, such as
DigiSolutions, advertisements, LED, and displays. The increase in unit sales for these has taken off.
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P NEURNL
Building a vertically integrated out-of-home Al media business

| Out-of-home digital signage advertisingvalue chainand our experience |

10,000+ units
installed nationwide,

A

1. Location 2. Signage 3. Installation & 4. Operation &
selection provision construction maintenance

GenerativeAl originalcMs N Initiating Edge Al-enabled
+ in-house prod. software ' 5 iewer visualizatiop

5. Content = 6. Ad 7 . Media rep/ 8. User
= creation broadcasting ad agency visualization

Al generated by Neural Marketing

The reason why sales have been so successful is that we have been able to control the entire value chain that
we have built up so far. We initially choose the installation site. Naturally, for such an Al solution, we consider
which government agency or real estate company will decide which facility to install the solution at, and this
is applied to sales activities. With this in mind, we do the installation while considering what equipment would
be introduced.

With operations and maintenance, contents are applied, some of which are originally created manually by
people, whereas some others are created through generated Al. In addition to the real man-made advertising
content that we have mainly produced in the past, we have recently been selling more highly-entertaining
content, including similar animated ones. | believe that the ability to generate such content has become
increasingly sophisticated in terms of the types of content and the methods used to generate it.

When ad serving attracts such advertisers, the so-called media representation business becomes important,
and | believe that we managed to strengthen such media representation functions. Although this is related,
by visualizing the advertisement effects or visualizing the flow of people and cars that lead to organizing traffic,
| believe we have established a series of steps to create reports from such trends.
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J* NEURNL
Advertising operation business on large LED display starting in Oct. 2023

[ﬂg" We will launch our first ad management business outside of our own media "FOCUS CHANNEL," utilizing the
knowledge and sales network in ad sales, ad broadcasting, and operations nurtured within "FOCUS CHANNEL "
the condominium signage media
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BiVi Vision Sendai, a large LED display at BiVi Sendai Station East Exit, an urban commercial facility adjacent to JR Sendai
Station. Scheduled to begin broadcasting advertisements in October 2023.

Provision and installation of outdoor e Managing advertisement sales and
large-scale LED display operations post installation

We recently announced in IR that we have started outdoor advertising at the BiVi Sendai Station East Exit and
we will start advertisement operations with the display in front of the station from October of this year. We
introduced these large LED displays that have a width of 9.6 meters and a height of 7.2 meters. In addition to

selling these LED displays, we also engage in the media representation business where we coordinate their
publicity content.
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P NEURANL
Announced proprietary multimodal large-scale language model in June

NeURAL.LLM

Completionor /I\

replacement of ChatGPT Application  Application
pe <l

Generative Web

/— i v \ (- Neural Designer \ /— Virtual Try-on ﬂ

Blog post Auto reply to
generation online reviews
£ (= & 3
..... { -
- h (A .
= ) &

Multi-language  SEO automization

I l o Company-generated Company-generated

Web language generation images and video dress-up function
\ aros=t oA L, S P P

We are developinga proprietary LLM platform to provide multimodal services
acrossa variety ofapplications and business domains

For LLM generation, our strategy is to generate Al by drawing the line when it comes to creating our own, use
of another company’s ChatGPT, or replacing it.

We have already started to sell this software and expect to generate sales of about JPY100 million within this
year. We also sell web pages with a generative system for Generative Web and its contents can automatically
generate a blog, for example. Also, when a website page is created, word of mouth is sent from various users,
to which it automatically replies. And as we have experienced so many foreign tourists coming to Japan, the
website page will also automatically translate that page’s contents from Japanese to multiple languages.
Another feature is visualizing the effects of advertisements. We sell website pages that feature such a series
of functions and the sales have been favorable.

The Neural Designer in the middle utilizes real-life people and also automatically generates models of such
people, including animation to enable the generation of image advertising content.

In addition to this, there is the dress-up function for the apparel business that we have been doing since our
company’s inception. This dress-up function is catered to EC services. In the past, the apparel business has
been sending clothes for the model to test-wear when they were sent to the EC. Then the model would have
his or her photo taken at the studio and then shown on the EC page, which would incur a lot of costs and time.
However, this model will be automatically generated, and as long as there is a photo of the clothing, it would
be automatically applied to the model, which will then be shown on the EC website to allow dress-up functions.
We have been developing such generation technology.
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We have a variety of such generation technologies and we are making efforts to sell them by connecting them
through sales activities. As | mentioned earlier, it would be a waste to only conduct research relating to the

technology and we are working to industrialize this technology as quickly as possible. We expect to generate
sales of JPY100 million this year.

¥ NEURAL
Launched new web business using ChatGPT, expecting sales of around
100 million yen in FY2023

Generative Web powered by ChatGPT

Function 1 Function 2

Auto language translate

Blog generation

Function 3 Function 4
Auto reply to reviews SEO automization

Launched new webpage product, combining extensive sales capabilities of
Neural Marketing (100% subsidiary) and Al development capabilities

Expecting sales ofapprox. 100 million yenin FY2023 since launchin May 2023
Quickly commercializing generative Al, rather than focusing solely onR&D

Copyright © Neural Group Inc

All Rights Reserved

18

| have just explained this so | will skip it. This is online business.
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QP NEURNL

As the Focus Channel brand penetration expands, we have gradually
renewed installation of new signages in Q2

Press release from Focus Channel, Jul 18th 2023

* Promoting business expansion as the largest DR BTN sOR AN
condominium signage media in Tokyo region by
selectively resuming new installations

+ As brand recognition expands, we have started
offering joint advertising packages in collaboration
with proprietary media targeting affluent
customersin Tokyo

Newly installed Al signage at Branz Tower Minato Mirai (Tokyu Real Estate Branz series)

A -~ [} & " L = i
Ads currently broadcasted across
| - approx. 420 buildings in Tokyo region

5 o — 19
Focus Channels is performing well.
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Digi-Solution services introduced across Japan

Hyogo Pref.
Prologis Park Inagawa 1&2
License plate detection

P = 5

Osaka Umekita Il
Peopleflow & behavior
detection in urban park

Huis Ten Bosch

Parking lot occupancy,
Iicense plate detection

Shurijo Castel Park
People flow analysis
and operation DX

Sendai city
People flow in urban centers,
evacuation center operation
optimization

SMARK Isezaki
Parking lot visualization,
traffic guidance

Anjo city
3D city map
promoted by MLITT

Yokohama City
Yamashita Park
Visualization of users/
congestioninthe rose
garden

QP NEURNL

@ Key locations installed

Muroran city
Regicnal revitalization with Al-

Kashiwa-no-ha smartcity
Outdoor Al safety v
surveillance fortown mgmt.

® o e I Takeshiba
®

Office tower smart
building/ city develop.

Mitsubishi RE
Marunouchi
Building
Peopleflow
visualization

Shibuya
Hikarie
ShinQs
Apparel store
guestanalysis

enabled urban development

<
s F

Sugamo district/ Taisho Univ.
Industry-academia collab. and
premotion oflocal digitization

West Shinjuku area
Digitalization of
urbantransportation
and city parks

Subway station

Tocho-Mae Marunouchi
Info broadcastingvia g:m‘aeﬁr:(u
local 5G signage Rz
Rlo Machizukuri
Council, assist ik
urban dev.

flow analysis
Mitsui
Fudosan
Ichikawa LP

Truck license
plate detection

Tokyo Ryutsu 74
Center
Vehicle

congestion
visualization

DigiSolutions is currently expanding nationwide and we have received a large number of orders in Q3 and Q4
while we working hard to manage installation work. We have almost completed building the business in this
area and we are currently discussing how to realize expansion in terms of adding another digit to the current

figures.
Support
Japan 050.5212.7790 North America 1.800.674.8375 . SCRIPTS
Tollfree 0120.966.744 Email Support support@scriptsasia.com ST Asic’s Meetings, Globally

16



__— Shortfeedback cycle achieved by selling and marketing directly to customers

+ Traffic of people/ vehicles
+ Direction of traffic .
* Info on approaching

vehicles/ pedestrians

# of persons/ vehicles
within facility

Data collected by
our Al cameras

P NEURNL
Our approach to refining services and identifying new market needs

License plate details
Duration of time spent
Congestion

+ Constructing base data of  + Improve user satisfaction by
facility providing realtime info

* Visualization of usage and + Registered vehicle

congestion mitigation detection and providing

Improvement of facility low ~ value-added services

* Curb unapproved parking

Pe(wnnel mb]mae( |p-ermtmn|

Use case/ needs

How the collected data is
being used .

Personnsl fiow by tims

Online interface
# Screenshot excerpts

Dty personnsl fiow |p9(e||tmnae|- .-\vsmpe nnmwm’ pamen venlclea I:y tlme

Improving parking lot
security and monitoring
efficiency

Accident prevention
Alleviating staffing
challenges in rural areas

Mumbsr and percentages of visits by Bcsnes piats reglon

T O

»wemge time apentatwllhaa w verlk;le type (per routs)

.

il 1Lll l]

7Y Digi Flow ™ Digi Thru

ér Digi Park

Our products

(continue to launch)

Promoting product development reflectingthe needs from our customers

(e.g., government, facility operationmanagers)

Copyright @ Neural Group Inc. All Rights Reserved

Such growth that adds another digit to the current figures is necessary for this situation, and we are recently

21

implementing platform services for this Al community-creating service. This shows the use of Al cameras to
measure the flow of people and cars in the city and we are now selling this data platform to our customers,

which is the result of analyzing such data.

The same template and data analysis can be altered and analyzed. By analyzing using such data platforms and

applying the data quantitatively, it would be useful for decision-making regarding capital investment in new

transportation facilities or management operations, for example. We are recently taking efforts to establish
them as a norm for public and private entities. We have been mentioning the practical use of such Al
businesses, instead of actual PoC for many years. And we are currently promoting our business where such

practical use is applied for 10 years based on decision-making.
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Examples of DigiFlow installation locations

Okinawa ShUﬂjO Castle Park (Apr 24) Marunouchi Nakadoori, Tokyo(Apr ‘24)

Support for DX
facility
management and
operations

In collaboration with
the Okinawa
Memorial Park Office,
Okinawa General
Bureau, Cabinet
Office, Okinawa
Prefecture, andthe
Okinawa Churashima
Foundation, we ¥
analyzed human flow S
in anurban park. y

Yokohama City, Yamashita Park (Mar 23) (

Visualization of
congestion and '*;g‘./
listing on public \,u.')"'

web pages

Improvement of
facility operation and
visitor satisfaction by
monitoring the
number ofvisitorsto @
the Garden Necklace
Yokohama hosted by
the City of Yokohama
and disseminating
information on
congestion.

It indicates that these results have increased.

QP NEURNL

_~ Digi Flow

Urban development
through
visualization of
human flow

Supporting "safe and
secure community
dev. using digital
tech” through
introduction of Al
camerasincollab.
with Otemachi/
Marunouchi/
Arimachi District
Machizukuri Council

People flowanalysis by DigiFlow ]

People flow

People countin K
given area

Flow dlrectlon
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QP NEURNL

Progress toward implementing solutions in Thailand across private,
academia, and public sectors

Partnership with Promotion of adopted JICA Al awareness activities in
CP Group - Egg Digital Inc. supported pro;ects 1 Thailand

At L

Thailand-jopan
Young Entrepreneurs ~ Empawering
New Generation

- Partnership with Egg Digital. the digital « Infrastructure dev. and transport. - Above: Panelist at the Japan-
marketing arm of CP Group, one of projects under development Thailand Economic Forum
halland'sarges] conglomerates - Planning congestion visualization - Below: Lecture and booth at

- Update physical spaces with Al solution for local commercial Startup x Innovation Thailand
technology within and beyond CP Group facilities Expo 2023

We entered the Thailand market last year and we are currently well-established in the country. We are
conducting a variety of activities there.

In H2, we plan to announce progress in actual sales. Please stay tuned for more updates.

That concludes my explanation. If you have any questions, please let us know.
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Question & Answer

Moderator [M]: We will now move into the question-and-answer session. Chief Executive Officer Shigematsu
and Director and Chief Financial Officer Tane will both answer your questions. We will limit the number of
questions to two per person.

If you have any questions, please click the “raise hand” button.

Shigematsu [M]: | hope you understand.

Moderator [M]: Thank you very much for participating in today’s Neural Group Inc.’s financial results
presentation for Q2 of the fiscal year ending December 2023. We will now end the presentation.

[END]

Document Notes

1. Portions of the document where the audio is unclear are marked with [Inaudible].

2. Portions of the document where the audio is obscured by technical difficulty are marked with [TD].

3. Speaker speech is classified based on whether it [Q] asks a question to the Company, [A] provides an
answer from the Company, or [M] neither asks nor answers a question.

4. This document has been translated by SCRIPTS Asia.
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Disclaimer

SCRIPTS Asia reserves the right to edit or modify, at its sole discretion and at any time, the contents of this
document and any related materials, and in such case SCRIPTS Asia shall have no obligation to provide
notification of such edits or modifications to any party. This event transcript is based on sources SCRIPTS Asia
believes to be reliable, but the accuracy of this transcript is not guaranteed by us and this transcript does not
purport to be a complete or error-free statement or summary of the available data. Accordingly, SCRIPTS Asia
does not warrant, endorse or guarantee the completeness, accuracy, integrity, or timeliness of the
information contained in this event transcript. This event transcript is published solely for information
purposes, and is not to be construed as financial or other advice or as an offer to sell or the solicitation of an
offer to buy any security in any jurisdiction where such an offer or solicitation would be illegal.

In the public meetings and conference calls upon which SCRIPTS Asia’s event transcripts are based, companies
may make projections or other forward-looking statements regarding a variety of matters. Such forward-
looking statements are based upon current expectations and involve risks and uncertainties. Actual results
may differ materially from those stated in any forward-looking statement based on a number of important
factors and risks, which are more specifically identified in the applicable company’s most recent public
securities filings. Although the companies may indicate and believe that the assumptions underlying the
forward-looking statements are accurate and reasonable, any of the assumptions could prove inaccurate or
incorrect and, therefore, there can be no assurance that the anticipated outcome described in any forward-
looking statements will be realized.

THE INFORMATION CONTAINED IN EVENT TRANSCRIPTS IS A TEXTUAL REPRESENTATION OF THE APPLICABLE
PUBLIC MEETING OR CONFERENCE CALL. ALTHOUGH SCRIPTS ASIA ENDEAVORS TO PROVIDE ACCURATE
TRANSCRIPTIONS, THERE MAY BE MATERIAL ERRORS, OMISSIONS, OR INACCURACIES IN THE
TRANSCRIPTIONS. IN NO WAY DOES SCRIPTS ASIA OR THE APPLICABLE COMPANY ASSUME ANY
RESPONSIBILITY FOR ANY INVESTMENT OR OTHER DECISIONS MADE BY ANY PARTY BASED UPON ANY EVENT
TRANSCRIPT OR OTHER CONTENT PROVIDED BY SCRIPTS ASIA. USERS ARE ADVISED TO REVIEW THE
APPLICABLE COMPANY’S PUBLIC SECURITIES FILINGS BEFORE MAKING ANY INVESTMENT OR OTHER
DECISIONS. THIS EVENT TRANSCRIPT IS PROVIDED ON AN "AS IS" BASIS. SCRIPTS ASIA DISCLAIMS ANY AND
ALL EXPRESS OR IMPLIED WARRANTIES, INCLUDING, BUT NOT LIMITED TO, ANY WARRANTIES OF
MERCHANTABILITY OR FITNESS FOR A PARTICULAR PURPOSE OR USE, FREEDOM FROM BUGS, SOFTWARE
ERRORS OR DEFECTS, AND ACCURACY, COMPLETENESS, AND NON-INFRINGEMENT.

None of SCRIPTS Asia’s content (including event transcript content) or any part thereof may be modified,
reproduced or distributed in any form by any means, or stored in a database or retrieval system, without the
prior written permission of SCRIPTS Asia. SCRIPTS Asia’s content may not be used for any unlawful or
unauthorized purposes.

The content of this document may be edited or revised by SCRIPTS Asia at any time without notice.

Copyright © 2023 SCRIPTS Asia Inc. (“SCRIPTS Asia”), except where explicitly indicated otherwise. All rights
reserved.
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